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Hello Everyone,

A WareWelcomeToYouAll!Wearereallyexcitedtoofferthecomplete
SAPSDconfigurationpacktotheSAPcommunity.Thiswasamuch-
awaitedpackandwearehappytopresentthattoyou…Asyouare
awarethatourSAPFICO,PP/QMandMM/WMhavealreadyachieved
thebestsellingstatusandhavereceivedlotsofaccoladesandreally
helpedtheconsultantstaketheirSAPknowledgeandcareertothenext
level…IamveryconfidentthatSDconfigurationpackagewillgoastep
forward and do much more than that……….

Forthosewhohavebeenonourlistandwhohaveboughtfromusearlier
youallknowthatwehaveover-deliveredoneachofourconfiguration
packsandwewanttodothesamethingwithSAPSDconfigpacktoo…
ForthosewhohavevisitedoursiteforthefirsttimeIwouldliketo
welcomeyoutooursiteandpromiseyouthatwewoulddoourbestto
ensure that your life at the clients place would be very comfortable…

WhatIhavedonehereisgivenyoua briefofaround104+pagesof
contentinSDpacksothatyoucanhaveafeelofwhatitwouldbelikein
termsofstructure.Thewholepackisextremelyvoluminous,stepbystep
guidethisisjustafeeler…SoIhopeyouenjoythis….Soletsdiveright
in….



1.Enterprise structure– SD- Definition

1.1DefineSalesorganization

Background

SalesorganizationisthebasicorganizationalelementinSD.
Allsalesdocumentsarecreated forasalesorganization.
Salesorganizationcanbedefinedbasedon

 Divisionofsalesfunctionofthecompanybasedon
 Geographyorsub-businessesofthecompany
 Anyothersales criteria.

Salesorganizationisdefinedasa4-digitalphanumericcode
withexternalnumbering

Instructions

FollowMenuPath: IMG Enterprisestructure Definition
 SalesandDistribution Define,copy,delete,checksales
organization

Click

Followingpop-upisdisplayed



Clickon“definesalesorganization”andclickon



Herethethreeoptionsexplainedinbackgroundareapplicable.

a.IfexistingSalesorganizationistobemodified,choosethe
Salesorganizationfrom listandclickon togetinto
details

b.ForcopyingexistingSalesorganizationtonewoneselect
theSalesorganizationtobecopiedandclickon .

c.ForcreatinganewSalesorganizationclickon



Herewe willfollowoption‘a’andselectSalesorganization
3020andclickon .Tosearch forSalesorganization,clickon

andenterthekey.

Followingscreenisdisplayed



MaintainKeycontrolsasbelow

FieldName FieldDescriptionandValue
Salesorganization4-characterkey fortheSales

organization.Descriptionisnextto it

StatisticscurrencyCurrencyisproposedasdefault
currencywhenstatisticsisgenerated
forthesalesorganization

ReferenceSorg.Sales
DocType

Alldocumenttypesassignedtothe
referencesalesorganization,3000are
alsoallowed forsalesorganization,
3020

Customer Inter-
companybilling

Whenthesalesorganizationisthe
orderingsalesorganizationina inter-
companysalesscenario,thenthe
customerassignedhereisthe inter-
companycustomer

Salesorganization
calendar

Thisisworkingdaycalendar forthe
salesorganization

Text Itisastandardtext,whichcanbe
calledinlayoutsused fororder
confirmationoutputs

Clickonthe“Address”iconandmaintainaddressasshown
below.





1.2DefineSalesoffice

Background

This configuration setting enables to define sales office.

Sales office of a company is an office, which has sales persons associated
with it. Sales office has an address.

One sales office can be assigned to more than one sales area.

Instructions

FollowMenuPath: IMG Enterprisestructure Definition
 SalesandDistribution Maintainsalesoffice

Clickon



Clickon



1.3DefineSalesgroup

Background

Sales group is group of sales persons responsible for sales items in a
sales order.

Sales group is determined in thesales order as per customer master,
sales area data or it can be maintained manually

Sales group is not a mandatory configuration. Sales order processing can
work without sales group configuration.

Sales group can be assigned to more than one sales office.

Instructions

FollowMenuPath: IMG Enterprisestructure Definition
 SalesandDistribution Maintainsalesgroup

Click



Itisjustacodedefined.



1.4AssignSalesorganizationtocompanycode

Instructions

FollowMenuPath: IMG Enterprisestructure Assignment
 SalesandDistribution Assignsalesorganizationto
companycode

Click

AssignSalesorganizationtocompanycode



Thisassignmentisimportantforintegrationwithfinance.One
salesorganizationisassignedtoonecompanycode.

Performthefollowingstepstodoassignment:

a.Clickonsalesorganization

b.ClickSelect/Deselect

c.Clickoncompanycode

d.ClickonAssign



1.5AssignDistributionchanneltoSalesorganization

Instructions

FollowMenuPath: IMG Enterprisestructure Assignment
 SalesandDistribution

Click

Onedistributionchannelcanbeassignedtomorethanone
salesorganization.



1.6DefineSalesDocumentTypes

Background

Thisconfigurationsettingenablescreationormodificationof
salesdocumenttype.Salesdocumenttypeisanindicator
whichenablessystemtoprocessdifferentbusiness
transactionsindifferentways.

Variousdocumenttypesarepre-configuredinsystemandcan be
used forvariousscenarios.Therearethreeoptions for
configuringnewsalesdocumenttypes:

 Changeexistingsalesdocumenttype

 Copyexistingsalesdocumenttypeandchange ittonew
requirements.

 Createanewsalesdocumenttype.

Definitionandconfigurationofsalesdocumenttypecanbe
dividedinthreeparts

1.DefinitionofSalesdocumenttype itself (withkeye.g.QT
etc.)

2.Definitionofadditionalsalesfunctions (likenumber
ranges etc.)

3.Configuration forgeneralSDfunctions (likepricing etc.)

We willstudytheconfigurationofSAPprovidedsales
documenttype forstandardorder‘OR’.

Instructions



FollowMenuPath: IMG SalesandDistribution Sales
SalesDocuments SalesDocumentHeader DefineSales
DocumentType

1.Click

Herethethreeoptionsexplainedinbackgroundareapplicable.

d.IfexistingSalesdocumenttypeistobemodified,choose
thedocumenttypefrom listandclickon togetinto
details

e.Forcopyingexistingsalesdocumenttypetonewone
selectthesalesdocumenttypetobecopiedandclickon

orF2.

f.Forcreatinganewsalesdocumenttypeclickon



Herewe willfollowoption “a”andselectordertypeORand
clickon .Tosearch forcorrectordertypeclickon

andenterthekey.

Followingscreenisdisplayed

ThecontrolsaregroupedinvariousblockslikeNumber
Systems,GeneralControl,Transaction flowetc.

2.Maintainthefieldsasexplainedbelow:

Theexplanationisprovidedblockwise



FieldName FieldDescriptionandValue
SalesDocument
Type

4characterkey forthesalesdocument
type.Descriptionisnextto it

SDdocumentcateg.Classificationofdifferenttypesof
documentsinSD,usedbysystemto
determinehowprocessingistobe
carriedout.Predefinedfollowingentries
exist

Indicator Salesdocumentindicator forfurther
classification ifrequired.

Salesdocument
block

Determines ifsalesorderisblocked for
creationorallowsonlyautomatic
creation.

Keyfieldsareexplainedbelow:



FieldName FieldDescriptionandValue
NoRange int.assgntNorangetobeused forsalesdocument

numbers ifassignedinternally

NoRangeext.assg.Norangetobeused forsalesdocument
numbers ifassignedexternally

Itemno.incrementIncrementofitemnoinsalesorderlike
10,20etc.

Sub-itemincrementIncrementofitemnoautomaticallyby
system

Keyfieldsareexplainedbelow:

FieldName FieldDescriptionandValue
ReferencemandatoryControl ifreferenceismandatorywhile

creatingsalesdocument.Leaveblank

CheckdivisionControloncheck ifdivisiondiffersat
item&headerlevel.Leaveblank

Probability Probabilityofcustomerconfirming
inquiryorquotationinsalesorder.

CheckCredit LimitSpecifies ifsystemrunscreditcheck
andbehavior.

Creditgroup Assignmentofcreditgroupdefinedin
creditmanagement



OutputApplicationNormallyV1 forsales

Materialentrytype Controlonmaterialentryinsales
order.

Itemdivision Checkthis ifdivisionistobe
determinedfrommaterialmaster
recordatitemlevel

ReadInforecord CheckthisifCustomermaterialinfo
recordsaretoberead.

Checkpurchorder
no.

IfCustomerpurchaseordernoistobe
checked forduplicationmaintain‘A’

Keyfieldsexplainedbelow,restaresystemcopied.

FieldName FieldDescriptionandValue
Transactiongroup Groupingthatcontrolscertain

characteristicsofsalesdocprocessing.

Doc.pric.ProcedureKeyspecifyingpricingproc forsales
documenttype.Input forpricing
proceduredetermination

QuotationmessagesControltocheck ifsystemshould
check forexistingopenquotations.



Outlineagrmt
messages

Controltocheck ifsystemshould
check foropenagreementslike
contracts.

Keyfieldsexplainedbelow:

FieldName FieldDescriptionandValue
Deliverytype Defaultdeliverytype forthissales

documenttype

Deliveryblock DefaultDeliveryblock forsales
document

ShippingconditionsDefaultshippingcondition forsales
documenttype.Maintained if itis
differentfromcustomermasterrecord.

ImmediatedeliveryTobeflag‘X’ ifimmediatedeliveryis
requiredaftersalesorderissaved.
Example-InCashSalesandRush
orderscenarios.

Keyfieldsexplainedbelow:



FieldName FieldDescriptionandValue
Delivery rel.billing
type

Defaultbillingtypethatsystem
proposeswhilecreatingbilling
documentsfromdelivery

Order-relatedbilling
type

Defaultbillingtypethatsystem
proposeswhilecreatingbilling
documentsfromorder

Inter-companybilling
type

Defaultbillingtypethatsystem
proposeswhilecreatingbilling
documents forinter-company.

Billingblock ToDefaultbillingblockinsalesorder
likeCreditmemoetc.

Billingplantype Billingplantype ifusedlikeMilestone
orPeriodicbilling

Paymtguarant.procProceduretype forpaymentguarantee

PaymtcardplantypePaymentplantype forpaymentcards

Checkinggroup Checkinggroup forpaymentcards

Keyfieldsexplainedbelow:

FieldName FieldDescriptionandValue
Leadtimeindays Noofdaysfromcurrentdate for



proposalofrequesteddeliverydateof
items.

Proposedeliv.Date Checkboxcontrols ifcurrentdateisto
beproposedasdeliverydate.

OthercontrolslikeSchedulingagreementandContractare
relevant foronlythosesalesdocumenttypesandnot
explainedhere.

EffectofConfiguration

Salesdocumenttypeconfiguredherewouldbeused for
creatingsalesorderinspecificscenario.



1.7 DefineReasonsforRejection

Background

ThisconfigurationdefinesReasons forrejection.Thesecanbe
usedtodefinepossiblereasons forrejectingitemsinsales
documents.

Thesealsodefinefurtherbehaviorofitemsafterrejection.

Instructions
FollowMenuPath: IMG SalesandDistribution Sales
SalesDocuments SalesDocumentItem DefineReasons
ForRejection

1.Click

Followingfieldsaremaintained:

FieldName FieldDescriptionandValue
Rejectionreason 2digitcode forrejectionreason

NRP Notrelevant forprintingafterrejected.



OLI Resourcerelateditemopenagain

BIC Notrelevant forbilling

Stat Statisticalvalueofitemtobe
considered

Description Descriptionofitem

EffectofConfiguration

Reasons forrejectionareavailable foruseinsalesdocument.



2.Configuring Pricing Control

2.1DefineConditionTables

Background

Thisconfigurationsettingenablescreationofnewpricing
tables,whichcontainthefieldsused forpricedependencies.
Conditiontablescontainthefields, forthecombinationof
whichconditionrecordsaremaintained.

Itisrecommendedthatsystempredefinedconditiontablesare
notmodified;thefollowingoptionsarethenavailable.

 Copyexistingconditiontableandchange ittonewreqts.

 Createanewconditiontable.Numberoftablehasto
startbetween501and999, ifnotspecifiedsystem will
automaticallyassignasequentialnumber.

Instructions

FollowMenuPath: IMG SalesandDistribution Basic
Functions Pricing PricingControl DefineCondition
tables

1.Click

Followingpop-upisdisplayed



FirsttheFieldCatalogneedstobechecked forthefieldsthat
arerequiredinaconditiontable

Clickon andclickon



TheListofallowedfieldsbysysteminPricingisdisplayedin
thisFieldCatalog.

NewFieldscanbeaddedinthiscatalogwhichalsorequire
systemmodificationstogetthevaluespopulatedinthese
additionalfieldsduringsalesdocumentprocessing.

Clickand .

2.Clickon and

Forexplanationlet’screateatablewithfollowingfieldsSales
Organization,DistributionChannel,Division,Sold-toParty
andMaterial.



Tablenotobecreatedisspecifiedin field‘table’and if itisto
copiedfromexistingtableenterthetablenumberin field‘Copy
fromconditiontable’andclickon .

Followingscreenisdisplayed



ByDefault and arecheck
marked. Iftheconditionrecordsthataretobemaintainedin
thistabledonotrequirevalidityorreleasestatustheycanbe
unchecked.

EntertheDescriptionoftablebyclickingonicon,which
willopenaneditor.



NexttheFieldsaretobeselectedfromtheFieldCatalog,the
whole listcanbescrolledupordownbyclickingonany field
andusingthe‘Pageup’&‘Pagedown’buttonsonkeyboard.

FirstSearch for‘SalesOrganization’inFieldCatalog,double
clickonthe fieldwhenfound. It willgettransferredtoSelected
Fieldsasbelow.

Ina similarwayselectfieldsDistributionChannel,Division,
Sold-toParty&Materialinthatorder.



ItisimportanttoCheckwhetherfieldsselectedarethecorrect
fieldsoftablewheredatawouldbestored.Tocheckthisclick
on



Followingfieldsareavailable:

FieldName FieldDescriptionandValue
Shorttext Displaysthedescriptionof fieldselected

Key Thisindicateswhich fieldis‘Key’ fieldof
table, i.e. forthecombinationofkeyfields
therecanbeonlyasingleconditionrecord
maintained.

Ifsome fieldisnotkeythatcanbe
uncheckedhere.Also allthekeyfieldsareat
startoftabletherecannotbenon-keyfields
betweentwokeyfields.

Footer fld. Indicateswhich fieldappearsonFastentry
screenwhilemaintainingthecondition
record

TextField Determines iftextof fieldappearsonfast
screen.Here‘Description’ofMaterialwould
appearonfastscreen

FieldName Technical fieldnameof fieldselectedintable

DataelementDataelementof fieldwhichhasattributesfor
that fieldlikedatatype, fieldlengthetc.

Domain Domaindefinesthevaluerange fordata
fields

Noof
Characters

Thenumberofcharacters for field

DataType Datatypeof fieldlikecharacter,dateetc.

Clickand .



Fieldattributesofeachindividual fieldcanbecheckedby
clicking

on .

Oncheckingof allfieldsintable,nextstepistogeneratethe
table.

Clickon .

There willbeasystempromptwhetheryouwanttogenerate
thetableclickon‘Yes’.

Followingpop-upisdisplayed



Followingfieldsaremaintained

FieldName FieldDescriptionandValue
Package PackageisgroupedrelatedobjectsinABAP

workbench, itdeterminesthetransport
layer.ThesearemaintainedbyTechnical
Basisteamandpackagecreatedbythem for
storingPricingconditiontablesneedstobe
takenandenteredhere.

Person
Responsible

Usernameofpersoncreatingtable,is
usuallycopied.

Clickon togenerateandsavetableinatransport.

Alogisdisplayedaftertableiscreated.

HeretablecreatedisA956

Clickand .

3.Clickon tomodifyexistingcondition
tables.



4.Clickon todisplaycreatedcondition
tables.

EffectofConfiguration

Conditiontablesarecreatedandreadytobeassignedtobe
assignedtoaccesssequencesoastohavepricingcondition
recordsstoredinthem.



2.2 DefineAccessSequences

Background

Thisconfigurationsettingenablescreation/modificationof
AccessSequence,whichisasearchstrategyusedbySAPto
search forconditionrecords.

ItisrecommendedthatsystempredefinedAccessSequenceis
notmodified;thefollowingoptionsarethenavailable.

 Copyexistingaccesssequenceandchange ittonew
requirements.

 Createanewaccesssequence;keyshouldstartwith‘Z’
as itisreserved foruserrequirements.

Instructions

FollowMenuPath: IMG SalesandDistribution Basic
Functions Pricing PricingControl DefineAccess
Sequences

1.Click

Followingpop-upisdisplayed



Clickon andselect .

Clickon .



Heretheoptionsexplainedinbackgroundareapplicable.

g.IfexistingAccessSequenceistobemodified,choosefrom
listanddoubleclickon togetintodetails

h.ForcopyingexistingAccessSequencetonewoneselect
theaccesssequencetobecopiedandclickon orF6.

i.ForcreatinganewAccessSequenceclickon

Herewe willfollowoption‘a’andselectordertypePR00and
clickon .Tosearch forcorrectAccesssequence,clickon

andenterthekey.

Followingscreenisdisplayed



2.Toaddonnewaccessesclickon .Dependingon
whereaccessistobemaintainedaccessnoisselected

FollowingFieldsaremaintained

FieldName FieldDescriptionandValue
AcNo. Indicatesnumberofaccesswithinaccess

sequence.Searchisbasedonsequenceof
thisnumber,here10ishighestaccessno.

Tab Conditiontablenumbertobeenteredhere.

DescriptionDescriptionoftablenumberisdisplayed.

RequirementRequirement foraparticularaccessis
maintainedhere.It’sanABAPcode.
Example‘3’herechecks forforeigncurrency
document.

ExclusiveControlswhetherthesystemstopssearching
forarecordafterthe firstsuccessfulaccess
foraconditiontypewithinanaccess
sequence.



3.NextSelecteachindividualaccessanddoubleclickon

Noentriesaretobemadehere,unlessaparticular fieldhasto
bechangedhere.

Thisisimportant for fieldassignmentofparticularaccess.

Clickand .

EffectofConfiguration

AccessSequenceiscreatedwhichhasrelevantsearchstrategy
tosearch forconditionrecords foraconditiontypeduring
pricinginsalesdocuments.



2.3 DefineConditionTypes

Background

Thisconfigurationsettingenablescreation/modificationof
ConditionTypes,whichrepresentpriceelementsofbusiness
environmentsinsystem.

ItisrecommendedthatsystempredefinedConditionTypesare
notmodified,thefollowingoptionsarethenavailable.

 CopyexistingConditionTypesandchange ittonew
requirements.

 CreateanewConditionType;keyshouldstartwith‘Z’as
itisreserved foruserrequirements.

Instructions

FollowMenuPath: IMG SalesandDistribution Basic
Functions Pricing PricingControl DefineCondition
Types

1.Click

Followingpop-upisdisplayed



Clickon andselect .



Heretheoptionsexplainedinbackgroundareapplicable.

a.IfexistingConditionTypeistobemodified,choosefrom
listandclickon togetintodetails.

b.ForcopyingexistingConditionTypetonewoneselectthe
ConditionTypetobecopiedandclickon orF6.



c.ForcreatinganewConditionTypeclickon

Herewe willfollowoption‘a’andselectConditionType‘PR00’
andclickon .Tosearch forcorrectConditionTypeclickon

andenterthekey.

Followingscreenisdisplayed



Thescreencontinuesandfurthercontrolsareobservedby
scrolling.
Thecontrolsaregroupedinblocksandexplanationprovidedis
block-wise.

Followingfieldsaremaintained:

FieldName FieldDescriptionandValue
Condit.Type 4characterkeyidentifyingConditiontype

Accessseq. Accesssequencedefinedearlierisassigned
here.

Cond.Class Preliminarystructuringofconditiontypes,

Plus/minusControlswhetherconditionresultsina



amountwhichispositive,negativeorboth
amountsarepossible.

Calculat.Type Determineshowsystemcalculatesprices,
discountsincondition,likeafixedamount
orpercentagebasedonweight,volumeetc.
Manyoptionsareprovidedinsystem.

Cond.CategoryClassificationofconditionsbasedon
predefinedcategorieslikeFreight,Costetc.

RoundingRuleRulethatspecifieshowsystemrounds off
conditionvaluesduringpricing.

StrucCond.UsedinBOMitems forduplicationor
cumulationofconditions.

Followingfieldsaremaintained:



FieldName FieldDescriptionandValue
Groupcond. Mark field ifit’sagroupconditiontype

GrpCond.
Routine

ABAProutinethatcanbeusedtoidentify
scalebasisincaseofgroupconditions

RoundDiffCompOnindicatorbeingset,systemcomparesthe
conditionvalueatheaderlevelwiththetotal
oftheconditionvaluesatitemlevel.The
differenceisthenaddedtothelargestitem

ManualEntriesIndicatorwhichcontrolstheprioritywithin
aconditiontypebetweenaconditionentered
manuallyandaconditionautomatically
determinedbythesystem

HeaderCondit.Markthis ifConditiontypeisHeader
condition

ItemConditionMarkthis ifConditiontypeisItemcondition

Delete Indicates ifconditioncanbedeletedfrom
document

Amount/PercentSpecifies ifamountorpercentcanbe
changedindocument forcondition.

Value Specifies ifvalueofconditiontypecanbe
changedindocument.

QtyrelationSpecifies ifconversionfactorscanbe
changed.



Calculat.Type Specifies ifcalculationtypeofconditiontype
canbechangedindocument.

Followingfieldsaremaintained:

FieldName FieldDescriptionandValue
Validfrom Proposedvaliditystartdate

Validto Proposedvalidityenddate

RefConType Conditiontypeswhichcanbeusedas
referencesothatrecordscanbemaintained
onlyonce.

RefApplicatioReferenceapplicationfromother
applications

PricingProc Predefinedpricingprocedureisenteredhere
forallowingconditionsupplements

Delete fr.DB Allowsdeletionofconditionrecordfrom
database

ConditionindexSpecifieswhethersystemupdatesoneor
moreconditionindexwhenmaintaining
records.



Condit.UpdateLimitvaluesrelevant forconditionrecord.

ScaleBasis Determineshowsysteminterpretsscale
whilecalculating,egWeightorQuantity
scale.

CheckValue Indicateswhetherscalevaluesare
maintainedinascendingordescendingorder

ScaleType Validityofscalevalueissethere,likeBase-
scaleorTo-scale

ScaleformulaRoutinecanbeassignedhere forcalculation
ofscale

Unitofmeas Unitofmeasureusedbysystemto
determinescales,proposedwhile
maintainingrecords.

Followingimportantfieldsaremaintained:

FieldName FieldDescriptionandValue
Currency
conv.

Currencyvariesfromdocumentcurrency,set
here.

Accruals Amountpostedasaccruals forthiscondition



type

Variantcond.Mark ifconditionisusedinvariantpricing

QtyconversionQuantityconversionisallowedincondition

ExclusionIfsystemexcludesdiscountsproposedin
pricing

Pricingdate DefaultPricingdateinsystem

Rel.Acc.AssigControlsaccountassignment forcondition
type

Clickand.

2.Clickon andclick .

Hereentriesaremaintained ifupperorlower limits for
conditiontypesneedtobemaintained,especially forDiscount
conditiontypes.

Clickon

Followingfieldsaremaintained

FieldName FieldDescriptionandValue
CType Conditiontypetobeenteredhere



ConditiontypeDescriptionofconditiontypegetscopied.

CalTy Calculationtype, ifpercentageorfixed
amount.

Unit Unitofconditionrecord

LowerlimitEnterlowerlimitifrequired forcondition

Upper limitEnterupper limit ifrequired forcondition.

Clickand.

EffectofConfiguration

ConditionTypes forpriceelementsarecreatedtobeusedin
pricingprocedureandmaintainingofconditionrecords.



2.4 ConditionExclusion forGroupsofConditions

Background

Inthisconfigurationconditionexclusioncanbesetup for
pricinginadocumentitemsoastohavebestconditionrecord
selected.Example:Conditionexclusioncanbesetup for
determiningbestprice forcustomerandexcludeother
conditionrecordsmaintained.

Thisisoneofspecialpricingfunctionsprovidedinsystem

Instructions

FollowMenuPath: IMG SalesandDistribution Basic
Functions Pricing ConditionExclusion Condition
Exclusion forGroupsofConditions

1.Click

Followingpop-upisdisplayed



Clickon andclickon .

ExclusionGroupsaredefinedhere.Forcreatingnewclickon
.

Maintain4-characterkey forexclusiongroupanddescription.

Clickand .



2.Clickon andclickon

HeretheConditiontypesareassignedtoconditiongroup.
FollowingDiscountconditiontypesareassignedtoexclusion
group‘0001’.

Formaintainingnewentriesclickon ,enterthe
ExclusionGroupandConditionTypes.

Clickand .

3.Clickon andclickon

HereselectthePricingprocedureinwhichtheexclusionneeds
tobesetup.



SelectthePricingProcedure‘RVAA01’anddoubleclickon
.

Followingfieldsaremaintained



FieldName FieldDescriptionandValue
SNo. StepNumberisenteredhere forexclusion.

Cpr ConditionExclusionprocedureismaintained
here,followingoptionsarepredefinedin
system

Select‘A’ fordeterminingbestcondition
amongconditiontypes, forbestpriceamong
conditionrecordsselect‘B’andsoon.

Hereweselect‘A’.

ExGr1 EntertheExclusionGroup1.

Group1 Descriptionofexclusiongroup1

ExGr2 EnterExclusionGroup2 forcaseswhere
exclusionprocedure C,DorFisused.

Group2 Descriptionofexclusiongroup1

Clickand.



2.5 DefineTaxconditiontype

Background

Taxesasapplicableinacountryaspermaterialandcustomer
canbeconfiguredusingpricingconditiontypes forthe
relevanttaxes.

Taxratescanbemaintainedbyintegrationwith FI.Departure
anddestinationcanalsobeusedinconfiguringtaxes.

Specificrequirementsoflocaltaxeswithtaxjurisdictioncan
bemappedbyallowinginterfacewithexternaltaxsystemslike
Vertex.

Instructions

FollowMenuPath: IMG SalesandDistribution Basic
Functions Pricing PricingControl

Taxesaredefinedasconditiontypesinpricing

Doubleclickon“MaintainConditionTypes”

Example–Taxdetermination forUSsalesdocumentswithtax
jurisdiction
Country–UnitedStates
Taxconditiontype–UTXJ,XR1toXR6

UTXJisstatisticaltaxtypetopassjurisdictiondatato
externalsystem.
XR1toXR6aredefinedtoreceivetaxrates forlocaltaxes.



Onthescreendisplayed,searchconditiontypeUTXJ.

SelectconditiontypeXR1

Letusunderstandhowtaxconditiontypesareconfigured for
determinationinsalesdocuments.



2.6 DefineTaxdeterminationrules

Background

Letusunderstandhowtaxconditiontypesareconfigured for
determinationinsalesdocuments.

Instructions

Clickon“DefineTaxdeterminationrules”



Clickon

Enter





3.Partner determination and control

3.1DefineStatusgroup forincompletion

Background

IncompletionLogisakeytoolinensuring allcorrectdatais
maintainedinsalesdocuments.Letusstudyhowtosetup
configuration forIncompletionLog.

Scenario

Incompletion willbesetup forSalesHeader forStandardOrder
‘OR’.Asthisisalreadyavailableinsystemwe willstudythe
controls

Instructions

FollowtheMenupath: IMG SalesandDistribution Basic
Functions LogofIncompleteitems DefineStatusGroups

Click



HerewedefineStatusGroups.

StatusGroup–Thesearegroupingofvariouskindsofstatus,
andcanconsistofcombinationofgeneral,delivery,billingand
pricingstatus.Statusgroupsareassignedtoindividualdata
fields,whichneedtobechecked,andthereactionaftercheck
isdefinedhere.

A lotofstatusgroupsareprovidedinsystem.Thesecanbe
usedornewcreatedasperspecificrequirements.

Formaintaininganewstatusgroup,clickon



Followingfieldsaremaintained:

FieldName FieldDescriptionandValue
Status Gr.2characterkey forstatusgroup

GeneralIfthischeckboxismarkedsystemchecks for
GeneralinformationatSalesdocumentHeader
anditemlevelandmarksitemcomplete/
incomplete.Generalinfocaninclude‘Purchase
OrderNo’etc.

DeliveryIfthischeckboxismarkedsystemdetermines
statusofdeliveryinformationbycheckingstatus
offieldsthatareassignedtothisgroup. Ifsome
dataismissing itwouldissuemessageon
status fordeliverycreation.Example field
‘ShippingPoint’isnot filledindeliverycouldnot
becreated.

BillingDoc.Ifthischeckboxismarkedsystemdetermines
statusofbillinginformationbycheckingstatus
offieldsthatareassignedtothisgroup. Ifsome
dataismissing itwouldissuemessageon
status forbillingcreation.Example field‘Terms
ofPaymentisnot filledinbillingdoc.couldnot
becreated

Price Ifthischeckboxismarkedsystemdetermines
statusofpricingbycheckingstatusoffields
thatareassignedtothisgroup. Ifsomedatais
missing itwouldissuemessageonstatus for
pricingisincomplete.

Goods
movement

Ifthischeckboxismarkedsystemdetermines
status forgoodsmovementbycheckingstatus
offieldsthatareassignedtothisgroup.Thisis
relevant forshippingdocumentslikedelivery.




